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JOURNAL ACCEPTANCES 

ACCOUNTING 
 
Richard Frankel:  "GAAP goodwill and debt contracting efficiency: Evidence from net-worth covenants" co-authored with Chandra 
Seethamraju and Tzachi Zach was accepted for publication in the Review of Accounting Studies.  

 
Abstract:  We study the role of goodwill in promoting contracting efficiency and the effect of SFAS 141 and 142 on this role.  We provide 
three main results.  First, when a lending agreement contains some type of minimum-net-worth covenant, the probability of a tangible-net-
worth covenant is decreasing in the borrower’s goodwill.  Second, the use of tangible-net-worth covenants has increased since the 
promulgation of SFAS 141 and 142.  Finally, covenant slack is not significantly related to the use of tangible-net-worth covenants relative 
to net-worth covenants.  These results suggest that contracting parties realize efficiency gains by permitting borrowers’ actions to be 
restricted by the value of GAAP goodwill.  However, recent changes in GAAP have reduced the contracting usefulness of goodwill.   
 
Tzachi Zach:  "GAAP goodwill and debt contracting efficiency: Evidence from net-worth covenants" co-authored with Richard Frankel 
and Chandra Seethamraju was accepted for publication in the Review of Accounting Studies.  

 
Abstract:  We study the role of goodwill in promoting contracting efficiency and the effect of SFAS 141 and 142 on this role.  We provide 
three main results.  First, when a lending agreement contains some type of minimum-net-worth covenant, the probability of a tangible-net-
worth covenant is decreasing in the borrower’s goodwill.  Second, the use of tangible-net-worth covenants has increased since the 
promulgation of SFAS 141 and 142.  Finally, covenant slack is not significantly related to the use of tangible-net-worth covenants relative 
to net-worth covenants.  These results suggest that contracting parties realize efficiency gains by permitting borrowers’ actions to be 
restricted by the value of GAAP goodwill.  However, recent changes in GAAP have reduced the contracting usefulness of goodwill.   
 
 
 
ECONOMICS 
 
Robert Pollak:  "American Family and Family Economics", co-authored with Shelly Lundberg, NBER Working Paper 12908, February 
2007, forthcoming in Journal of Economic Perspectives.  

 
Abstract: The twenty-fifth anniversary of the publication of Gary Becker’s path-breaking Treatise on the Family provides an occasion to 
reexamine both the American family and family economics.  We begin by discussing how families have changed in recent decades: the 
separation of sex, marriage, and childbearing; fewer children and smaller households; converging work and education patterns for men 
and women; class divergence in partnering and parenting strategies; and the replacement of what had been family functions and home 
production by government programs and market transactions.  After discussing recent work in family economics that attempts to explain 
these changes, we point out some challenging areas for further analysis, and highlight issues of commitment in two primary family 
relationships: those between men and women, and those between parents and children. We conclude by discussing the effectiveness of 
policies to target benefits to certain family members (e.g., children) or to promote marriage and fertility. 
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Robert Pollak:  "Why Are Power Couples Increasingly Concentrated in Large Metropolitan Areas," co-authored with Janice Compton, 
NBER Working Paper 10918, November, 2004. Forthcoming in Journal of Labor Economics. 
 
Abstract: Using census data, Costa and Kahn (QJE, 2000) find that power couples - couples in which both spouses have college degrees 
- are increasingly likely to be located in the largest metropolitan areas.  Costa and Kahn suggest that college educated couples are more 
likely to face a co-location problem - the desire to satisfy the career aspirations of both spouses - and therefore are more attracted to 
large labor markets than are other couples.  An alternative explanation is that all college educated individuals, married and unmarried, are 
attracted to the amenities and high returns to education found in large cities and, hence, the formation of power couples through marriage 
of educated singles and additional education is more likely to occur in larger than smaller metropolitan areas.  Using the Panel Study of 
Income Dynamics (PSID), we test the hypothesis that power couples are more likely to migrate to the largest cities than part-power 
couples or power singles, but find no support for this hypothesis.  Instead, regression analysis suggests that only the education of the 
husband and not the joint education profile of the couple affects the propensity to migrate to large metropolitan areas.   The observed 
location trends are better explained by higher rates of power couple formation in larger metropolitan areas.   
 
Robert Pollak:  "Bargaining Around the Hearth." Forthcoming in Yale Law Journal Pocket Part (2007) 

 
Abstract: In "Unpacking the Household: Informal Property Rights Around the Hearth" (Yale Law Journal, 2006)  Robert Ellickson argues 
that as long as members of a household expect their relationship to continue, norms, rather than law, will determine allocations among 
them.  More specifically, Ellickson argues that in "midgame" household members either ignore the "endgame" completely or, if they do 
take endgame considerations into account, the relevant endgame considerations are determined by norms rather than by law.  In this 
Response to Ellickson, I examine the fit between Ellickson's claims and four bargaining models that economists have used to understand 
interactions within household and families. 
 
Robert Pollak:  "Family Decision-Making”, co-authored with Shelly Lundberg, forthcoming in The New Palgrave, 2007. 

 
Abstract:  The classic unitary model assumes that households maximize a household utility function subject to both household resource 
and technology constraints.  Unitary models imply income or resource "pooling" -- household behavior does not depend on individuals’ 
control over resources within the household.  Since the 1980s, economists have modified the unitary model in ways that have theoretical, 
empirical and practical implications.  Non-unitary alternatives based on joint decision-making by individual family members with distinct 
preferences broaden the range of observable behavior consistent with economic rationality.  Non-unitary models also permit the analysis 
of marriage and divorce within the same framework as household demands and the labor supply of household members.  Unlike unitary 
models, many non-unitary models imply that both individuals’ control over resources and "environmental factors" for example, divorce 
laws that affect the well-being of individuals outside the household can affect intrahousehold allocation.  Empirical evidence has 
consistently rejected income pooling and, hence, the unitary model. 
 

Robert Pollak:  "Family Bargaining and Taxes: A Prolegomenon to the Analysis of Joint Taxation", forthcoming in Taxation and the 

Family, MIT Press, 2007.   

 
Abstract: Does joint taxation disadvantage women?  To answer that question, this paper begins by reviewing unitary and bargaining 
models of intrafamily allocation. It then discusses the determinants of "bargaining power" in a world without taxes.  It argues that wage 
rates rather than earnings are determinants of bargaining power, and then argues that productivity in household production is also a 
source of bargaining power.  The effects of joint taxation differ in divorce threat bargaining and separate spheres bargaining.  In divorce 
threat bargaining, the threat point depends on the well-being of the spouses in the event of divorce, and thus depends on the tax 
schedule faced by divorced individuals.  In separate spheres bargaining, the threat point is internal to the marriage and depends on the 
noncooperative game that defines the internal threat point.  If the separate spheres noncooperative game requires spouses to make labor 
supply decisions, then the analysis of this game requires a specification of the tax implications of alternative labor-force participation 
decisions.  I argue that a default tax schedule (e.g., "married, filing separately") that depends only on each spouse's individual earnings is 
required to calculate the noncooperative equilibrium which is the threat point.  In the absence of human capital effects, joint taxation does 
not appear to disadvantage women in either divorce threat bargaining or separate spheres bargaining.  Hence, the claim that joint 
taxation disadvantages women, if it is correct, depends on effects that operate through the incentives to accumulate human capital.   
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Robert Pollak:  “Efficiency in Family Bargaining: Living Arrangements and Caregiving Decisions of Adult Children and Disabled Elderly 

Parents", co-authored with Liliana Pezzin and Barbara S. Schone, NBER Working Paper 12358, July 2006, forthcoming in CESifo 
Economic Studies.  

 
Abstract: In this article, we use a two-stage bargaining model to analyze

 
the living arrangement of a disabled elderly parent and the

 

assistance provided to the parent by her adult children. The
 
first stage determines the living arrangement: the parent can

 
live in a nursing 

home, live alone in the community, or live
 
with any child who has invited coresidence. The second stage

 
determines the assistance 

provided by each child in the family.
 
Working by backward induction, we first calculate the level

 
of assistance that each child would 

provide to the parent in
 
each possible living arrangement. Using these calculations,

 
we then analyze the living arrangement that would 

emerge from
 
the first stage game. A key assumption of our model is that

 
family members cannot or will not make binding agreements at

 

the first stage regarding transfers at the second stage. Because
 
coresidence is likely to reduce the bargaining power of the

 
coresident 

child relative to her siblings, coresidence may fail
 
to emerge as the equilibrium living arrangement even when it

 
is Pareto efficient. That is, 

the outcome of the two-stage game
 
need not be Pareto efficient. (JEL classification: D1, J1, J2) 

 
 
 
 FINANCE 

 

Dirk Hackbarth:  "Managerial Traits and Capital Structure Decisions,'' forthcoming in Journal of Financial and Quantitative Analysis. 

 
Abstract: This article incorporates well-documented managerial traits into a tradeoff model of capital structure to study their impact on 
corporate financial policy and firm value. Optimistic and/or overconfident managers choose higher debt levels and issue new debt more 
often, but need not follow a pecking order. The model also surprisingly uncovers that these managerial traits can play a positive role. 
Biased managers' higher debt levels restrain them from diverting funds, which increases firm value by reducing this manager-shareholder 
conflict. Though higher debt levels delay investment, mildly biased managers' investment decisions can increase firm value by reducing 
this bondholder-shareholder conflict. 
 
 
 
MARKETING 
 
Dmitri Kuksov:  “Brand Value in Social Interaction”, forthcoming in Management Science.  

Abstract:  This paper explores the consumer value of publicly associating oneself with a brand image. The economic value of such 
association to the consumer of a brand is coming from its affect on the information exchange between consumers engaged in a search for 
partnerships with each other. It turns out that the brand use can be valuable to consumers for communication even when they do not 
have the proper incentives to make simple conversations valuable or informative. In particular, when the correlation of the interests of 
agents in a partnership is low, conversations are not very informative, while brand use remains informative and valuable. Furthermore, the 
more wide-spread the brand use is, the less truthful (and informative) one can expect conversations to be. In addition, the consumer 
value of a brand image is shown to have an inverse-U shape in the difficulty of searching, as consumers look for conformity when search 
is difficult, and conversations become more and more truthful when search becomes very easy. 
 
 
 
OPERATIONS AND MANUFACTURING MANAGEMENT 
 
Yossi Aviv:  “Optimal Pricing of Seasonal Products in the Presence of Forward-Looking Consumers”, with Amit Pazgal, forthcoming in 
Manufacturing & Service Operations Management. 

Abstract:  We study the optimal pricing of a finite quantity of a fashion-like seasonal good, in the presence of forward-looking (strategic) 
customers. We distinguish between two classes of pricing strategies: contingent, and announced fixed-discounts. In both cases, the seller 
acts as a Stackelberg leader announcing his pricing strategy while consumers act as followers taking the seller’s strategy as given and 
determining their purchasing behavior. For each case, we identify a subgame-perfect Nash equilibrium and show that given the seller’s 
strategy, the equilibrium in the consumer subgame is unique and consists of symmetric threshold purchasing policies.  For both cases, we 
develop a benchmark model in which customers are non-strategic (myopic). We conducted a comprehensive numerical study to explore 
the way in which strategic consumer behavior impacts pricing policies and expected revenue performance. We show that strategic 
consumer behavior suppresses the benefits of price segmentation, particularly under medium to-high values of heterogeneity and modest 
rates of decline in valuations. However, when the level of consumer heterogeneity is small, the rate of decline is medium-to-high, and the  
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time of discount can be optimally chosen in advance by the seller, segmentation can be used quite effectively even with strategic 
consumers. We find that the seller cannot effectively avoid the adverse impact of strategic consumer behavior even under low levels of 
initial inventory. We argue that while the seller expects customers to be more concerned about product availability at discount time, he 
cannot effectively use high-price “betting” strategies as he would in the case of low inventory and myopic customers. Under certain 
qualifications, announced fixed-discount strategies perform essentially the same as contingent pricing policies in the case of myopic 
consumers. However, under strategic consumer behavior, we found that announced pricing policies can be advantageous to the seller, 
compared to contingent pricing schemes. Interestingly, in those cases that announced discount strategies offer a significant advantage 
compared to contingent pricing policies, they appear to offer only a minimal advantage in comparison to fixed pricing policies. Finally, 
when the seller incorrectly assumes that strategic customers are myopic in their purchasing decisions, it can be quite costly. We found 
that the loss of potential revenues can reach a level of about 20%.  

Yossi Aviv:  “On the Benefits of Collaborative Forecasting Partnerships between Retailers and Manufacturers” forthcoming 
in Management Science 53 (5).  

Abstract:  This paper studies the potential benefits of collaborative forecasting (CF) partnerships in a supply chain that consists of a 
manufacturer and a retailer. To reflect the reality in production environments, we propose a scorecard that captures inventory 
considerations, production smoothing, and adherence-to-plans. We present a prescriptive convex-cost production planning model for the 
manufacturer, and a replenishment model for the retailer. We use our integrative reference model to study the potential benefits of CF 
partnerships. Overall, we find that the benefits of CF depend on the following key characteristics of the supply chain: the relative 
explanatory power of the supply chain partners, the supply side agility, and the internal service rate. CF is expected to bring high benefits 
to the supply chain when the manufacturer has the largest relative explanatory power. But quite disappointingly, in these cases a CF 
partnership does not appear to be valuable to the manufacturer. When the retailer is the dominant observer of market signals, CF typically 
yields a “win-win” outcome. In order to effectively act upon the information exchanged via CF, the supply side needs to be sufficiently 
agile. The benefits reported in this paper should be considered as conservative. This is because CF partnerships often bring better 
information, improved decision support technologies, as well as process improvement to the trading partners. Consequently, the supply 
side agility can be improved. If this indeed happens, the compound benefits of CF can be dramatically higher than our conservative 
estimates. Finally, we provide a qualitative discussion of the possible role of internal service rates in supply chains, either as planning 
parameters to improve performance, or as a mechanism for sharing the benefits of CF between the trading partners. 

  
Panos Kouvelis:  “Quality-based competition, profitability and variable costs”, with Chester Chambers and John Semple, Management 
Science 52(12): 1884-1895. 
 

Abstract:  We consider the impact of variable production costs on competitive behavior in a duopoly where manufacturers compete on 

quality and price in a two-stage game. In the pricing stage, we make no assumptions regarding these costs⎯ other than they are positive 

and increasing in quality⎯ and no assumptions about whether or not the market is covered. In the quality stage, we investigate a broad 

family of variable cost functions and show how the shape of these functions impacts equilibrium product positions, profits, market 
coverage, and the possibility of leapfrogging. We find that seemingly slight changes to the cost function’s curvature can produce 
dramatically different equilibrium outcomes, including the degree of quality differentiation, which competitor is more profitable (the one 
offering higher or lower quality), and the nature of the market itself (covered or uncovered). Our model helps predict and explain the 
diversity of outcomes we see in practice, something the previous literature has been unable to do. 
 
Panos Kouvelis:  “Supply chain management research and Production and Operations Management:  Review, trends, and 
opportunities”, with Chester Chambers and Haiyan Wang, Production Operations Management, 15.3., Fall 2006. 

 
Abstract: We review the manuscripts focused on Supply Chain Management that have been published in Production and Operations 
Management (POM) over roughly 15 years (1992-2006). The manuscripts covered deal with topics including supply chain design, 

uncertainty and the bullwhip effect, contracts and supply chain coordination, capacity and sourcing decisions, applications and practice, 
and teaching supply chain management. In the process of this review we highlight the significant contribution of POM to the f ield of 
Supply Chain Management and illustrate how this body of work has served to further the mission of the journal. We then highlight works 
from this group along with the discussion of selected papers from other top journals in an effort to provide a reasonably complete 
overview of important issues addressed in recent supply chain management research. Using our research survey and conceptual 
overview of the area as a foundation, we offer comments which highlight opportunities and suggest ideas on how to usefully expand the 
body of work in the supply chain management area.  
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Panos Kouvelis:   “Dynamic pricing for multiple class deterministic demand fulfillment”, with Qing Ding and Joseph Milner, forthcoming in 
IIE Trans. 

 
Abstract:  We consider how a firm should allocate inventory to multiple classes where classes differ based on the price they pay and their 
willigness to incur delay in fulfillment of their demand.  The problem is set in an EOQ-like environment with deterministic demand ith 
holding costs, backorder costs, lost demand costs and setup costs.  The firm either fulfills demand or offers a price discount to induce the 
demand to wait for fulfillment from the next reorder.  We show that the optimal cycle time is given by equating the average profit rate to 
the sum of the marginal profit rates of the classes for their last unit of demand fulfilled.  Further, all classes incur some backorders.  We 
compare the results to a policy that only rations inventory without dynamic discounting and to a Frist Come/First Served (FCFS) policy.  
Through the comparison, we observe that the dynamic pricing can be seen as a combination of a pricing mechanism which determines 
demand and the effective backorder cost, and an allocation mechanism that differentiates between customer classes, serving each’s 
needs.  Further, we observe that dynamic prices are the primary determinants of the profitability of the proposed policies, while rationing 
policies lead to inventory reduction and allow the firm to provide service levels commensurate with the value of each class.  In particular, 
we show that if lower value customers are distinguished by accepting reduced service, it is possible that the optimal policy results in 
improved service vis-à-vis the FCFS policy for both high and low value customer classes. 
 
Panos Kouvelis:  “Line balancing in a just-in-time production environment:  balancing multiple U-lines”, with Wen-Chyuan Chiang and 
Timothy Urban, forthcoming in IIE Trans. 

 
Abstract:  The introduction of multiple, independent production lines has helped many firms to increase their production flexibility, provide 
for redundancy when equipment breaks down, reduce idle time and labor costs, and achieve many other benefits.  This paper introduces 
and formalizes the multiple U-line balancing problem.  Optimal solution methodologies are provided for Type I (minimize the number of 
stations for a given cycle time), Type II (minimize the cycle time for a given number of stations), and cost-minimization line-balancing 
problems.  A branch-and-bound algorithm is alos developed for the situation in which equipment requirements are dependent on the line 
configuration and the task assignment to stations.  Computational results indicate that the greatest benefit of exploiting multiple lines 
occurs for smaller cycle-time problems that require higher output. 
 
Panos Kouvelis:  “On the Integration of production and financial hedging decisions in global markets” with Qing Ding and Ling Dong, 
forthcoming in Operations Research. 
 

Abstract:  We study the integ rated operational and financial hedging decisions faced by a global firm who sells to both home and foreign 
markets. Production occurs either at a single facility located in one of the markets, or at two facilities, one in each market. The company 
has to invest in capacity before the selling season starts when the demand in both markets and the currency exchange rate are uncertain. 
The currency exchange rate risk can be hedged by delaying allocation of the capacity to specific markets until both the currency and 
demand uncertainties are resolved and/or by buying financial option contracts on the currency exchange rate when capacity commitment 
is made. A mean-variance utility function is used to model the firm’s risk aversion in decision making. We derive the joint optimal capacity 
and financial option decision, and analyze the impact of the delayed allocation option and the financial options on capacity commitment 
and the firm’s performance. We show that the firm’s financial hedging strategy ties closely to, and can have both quantitative and 
qualitative impact on the firm’s operational strategy. The use, or lack of use of financial hedges, can go beyond affecting the magnitude of 
capacity levels by altering global supply chain structural choices, such as the desired location and number of production facilities to be 
employed to meet global demand. 
 
Panos Kouvelis:  “Inventory, speculation and sourcing strategies in the presence of online exchanges”, with Joseph Milner, forthcoming 
in Manufacturing Services Operations Management. 

 
Abstract:  We study how online business-to-business (B2B) exchanges affect buyer-supplier relationships where an exchange takes the 
role of a secondary market in which buyers (of the initial product) can trade excess inventory to address supply and demand imbalances. 
Over the last several years, B2B exchanges have attempted to provide supply for storable industrial goods with some degree of design 
specification (as opposed to undifferentiated commodities). Through this research, we elucidate some aspects of how speculative online 
exchanges with a small number of participants might behave and the impact they will have on the use of long-term contracts 
for supply. By endogenizing the evolution of spot prices in response to buyers’ and their supplier’s actions, we produce price fluctuations 
that exhibit significant autocorrelation in such markets. We show that participating buyers accrue network benefits as the number of 
participating firms increases through the inventory-pooling effects, resulting in reduced costs for them. However, a supplier acting 
strategically will counteract such benefits by restricting availability of goods to the spot market, sacrificing short-term spot-market revenue 
for long-term contract volume. 
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STRATEGY 
Todd Zenger: “Are Capability-based Theories of Firm Boundaries Really Distinct from Transaction Cost Theory?", with Nick Argyres was 
accepted for the Best Paper Proceedings of the Academy of Management.  

 
Abstract: A large literature has developed over the past 10 years that seeks to understand the determinants of firms’ vertical boundaries. 
Much of this literature has treated comparative capabilities (buyers’ vs. potential suppliers’) as determinants that are independent of 
transaction costs, based on the idea that capabilities theories of the firm are distinct from the transaction cost theory of the firm. In this 
commentary, we argue that this approach is mistaken; that in fact, capabilities and transaction cost determinants interact with other 
dynamically, and that the two theories of the firm cannot be conceptually distinguished. Our argument carries important implications for 
theories of the firm, and for empirical research aimed at testing those theories. 

 

Todd Zenger: "Opportunity Discovery, Problem Solving and the Entrepreneurial Theory of the Firm”, with Jackson Nickerson and 
Chihmao Hsieh, forthcoming at the Journal of Management Studies. 

 
Abstract:  When should an entrepreneur employ a market to help discover and exploit opportunities, and when should the entrepreneur 
create a firm to do so?  If a firm is created, how should it be organized?  In this paper we argue that opportunities equate to valuable 
problem-solution pairings, and that opportunity discovery relates to deliberate search or recognition over this solution space.  As problem 
complexity increases, directional search via trial-and-error provides fewer benefits, and heuristic search via theorizing becomes more 
useful.  Heuristic search, however, requires knowledge sharing, when knowledge is distributed among specialists, that is plagued by a 
knowledge appropriation hazard and a strategic knowledge accumulation hazard.  Markets, authority-based hierarchy, and consensus-
based hierarchy then have differential effects on the efficiency of opportunity discovery given the complexity of the associated problem.  
Those entrepreneurs with exceptional capabilities of opportunity recognition can efficiently adopt authority-based governance over a wider 
range of complexity.  We thus combine the two major modes of opportunity discovery—search and recognition—onto one framework that 
can explain different entrepreneurial organizational forms, resulting in an entrepreneurial theory of the firm. 
 
 
 
 
 
 
 

CONFERENCE ACCEPTANCES/PRESENTATIONS 

ACCOUNTING 
 
Ron King:  Presented “Delegated Fairness:  The Gatekeeper Ultimatum Game” at Florida State University accounting faculty and 

experimental economics faculty on January 26, 2007. 
 
Ron King:  Presented “Delegated Fairness:  The Gatekeeper Ultimatum Game” at York University on April 13, 2007. 

 
 
 
 
 
ECONOMICS 

Amanda Friedenberg:  Presented “Admissibility in Games” at New York University in March 2007. 
 
Robert Pollak:  Presented “Allocating Time” at RAND, Santa Monica, CA CAMS Conference on February 2, 2007 and at American 

University, Washington, D.C. on February 9, 2007.    
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Robert Pollak:  Presented “Allocating Time:  Individuals’ Technologies and Household Technology” at Syracuse University on March 22, 

2007 and at the Population Association of America (PAA), New York on March 29, 2007.    
 
Robert Pollak:  Presented “Long-Term Care of the Disabled Elderly:  Do Children Increase Caregiving by Spouses?”, joint with Liliana 

Pezzin and Barbara Schone  at the Economic Demography Workshop, Population Association of America (PAA), New York on March 28, 
2007.    
 
Robert Pollak:  Presented “Efficiency in Family Bargaining:  Living Arrangements and Caregiving Decisions of Adult Children and 

Disabled Elderly Parents” joint with Liliana Pezzin and Barbara S. Schone at New York University on April 9, 2007. 

 
 
 
FINANCE 

Mike Faulkender:  Presented as an “Emerging Scholar” at the Midwest Finance Association (by invitation with an honorarium). 

Mike Faulkender:  Invited to give a seminar at the Philadelphia Federal Reserve Bank in June 2007. 

Mike Faulkender:  Invited to be a discussant at the Western Finance Association in June 2007. 

Todd Gormley:  Invited to present “Banking Competition in Developing Countries:  Does Foreign Bank Entry Improve Credit Access” 

at the Western Finance Association Annual Meeting in Big Sky, June 2007 and at the University of Pennsylvania, Wharton School, 
April 2007. 

Todd Gormley:  Presented “Costly Information, Foreign Entry, and Credit Access” at the MFA annual conference, March 2007. 

Todd Gormley:  Invited to be a discussant at the McGill Conference on “Global Asset Management” in June 2007.  

Dirk Hackbarth:  Invited to present “Corporate Bond Credit Spreads and Forecast Dispersion”, with L. Güntay at the Fourth Moody’s 

Credit Risk Conference, in Copenhagen, Denmark on May 30-31, 2007. 

Hong Liu:  “Optimal Portfolio Selection with Transaction Costs and “Event Risk”, joint with M. Loewenstein, accepted by the 2007 

China International Finance Conference. 

Hong Liu:  “A New Explanation for Underdiversification” accepted by 2007 Western Finance Association Conference. 

Anjan Thakor:  Presented “the reality of Securities Class Action Litigation” at the Duke Law School Conference, February 2007. 

Anjan Thakor:  Presented “Intrinsic CEO Motivation, Board Oversight, and Diversity in Corporate Governance” at a seminar at Texas 

A&M University, February 2007. 

Anjan Thakor:  Presented “Managerial Autonomy, Allocation of Control Rights, and Optimal Capital Structure” at a seminar at Said 

Business School, University of Oxford, May 2007. 

 

 

MARKETING 

 
Dmitri Kuksov:  Will present “Communication Strategy in a Matching Game” at the University of Chicago in May, 2007.  
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OPERATIONS AND MANUFACTURING MANAGEMENT 

 
Panos Kouvelis:  Presented “On The Integration of Production and Financial Hedging Decisions in Global Markets” at Yale School of 

Management on March 8, 2007. 
 
Panos Kouvelis:  Presented “On The Integration of Production and Financial Hedging Decisions in Global Markets” at Fisher School of 

Business, Ohio State University on April 13, 2007. 
 
Panos Kouvelis:  Presented “On The Integration of Production and Financial Hedging Decisions in Global Markets” at Simon School of 

Business, University of Rochester on May 8, 2007. 
 
 
 
ORGANIZATIONAL BEHAVIOR 
 
Stuart Bunderson:  Presented “Status, Power, and Learning in Groups” at Emory University on February 16, 2007. 

 
Stuart Bunderson:  Presented “Status, Power, and Learning in Groups” at Duke University on February 21, 2007. 

 
Stuart Bunderson:  Presented “Status, Power, and Learning in Groups” at Carnegie Mellon on February 23, 2007. 

 
Stuart Bunderson:  Presented “Status, Power, and Learning in Groups” at the University of Texas at Austin on April 20, 2007. 

 
Stuart Bunderson:  Presented “Toward a Neoclassical Conceptualization of Work as a Calling:  Lessons from Zookeepers” at the 

University of Groningen on March 30, 2007. 
 
Kurt Dirks:  Presented “Trust in Extremis:  Principles and Questions” at the Global Leadership Conference hosted by the United States 

Military Academy (West Point), on April 13, 2007. 
 
Kurt Dirks:  Presented “Repairing interpersonal trust:  Accounts, actions, and attributions” at the University of California, Irvine (Merange 

School of Business) as part of research colloquium series on January 25, 2007. 
 
 
 
STRATEGY 

 
Jackson Nickerson:  Presented “Strategic Management of R&D Pipelines with Co-specialized Investments and Technology Markets” at 

Duke University on January 10, 2007. 
 
Jackson Nickerson:  Spoke at Merck on Pharmaceutical manufacturing on January 18, 2007. 
 
Jackson Nickerson:  Spoke to pharmaceutical manufacturers at CBI Operational Excellence on ways to improve pharmaceutical 

manufacturing on January 29, 2007. 
 
Jackson Nickerson:  Discussant at the Brigham Young University-University of Utah Winter Strategy Conference on March 2, 2007. 

 
Todd Zenger:  Presented "Corporate Strategy, Analyst Coverage, and the Costly-to-Analyze Discount" at University of Michigan on 

September 22, 2006. 
 
Todd Zenger:  Presented “Corporate Strategy, Analyst Coverage, and the Costly-to-Analyze Discount” at Brigham Young University on 

March 23, 2007. 
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HONORS  
 
ECONOMICS 

 
Robert Pollak:  Appointed to the Standing Committee on Research and Evidentiary Standards, The National Academies, March 2007. 
 
 
 
FINANCE 
 
Dirk Hackbarth:  Elected program committee member by the European Finance Association (EFA) and the Financial Intermediation 

Research Society (FIRS). 
 
 
 
ORGANIZATIONAL BEHAVIOR 

 
Ray Sparrowe:  Elected to the editorial board of Administrative Science Quarterly. 

 
 
 
OPERATIONS AND MANUFACTURING MANAGEMENT 

 
Panos Kouvelis:  Appointed as a Senior Editor for the new journal Flexible Services and Manufacturing (FSM). 
 
Panos Kouvelis:  Reappointed as an Associate Editor for the Manufacturing & Service Operations Management (M&SOM) journal. 
 
Panos Kouvelis:  Serving as an Editorial Board Advisor for the new journal International Journal of Revenue Management. 
 
Panos Kouvelis:  Received the Reid Teaching Award from EMBA Class 27. 
 
Tava Olsen:  Elected president-elect of the Manufacturing and Service Operations Management (MSOM) Society. 
 
 
 
STRATEGY 

 

Todd Zenger:  Received the Reid Teaching Award for EMBA 27.   
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WORKSHOPS HELD 
 
ACCOUNTING 

 

Friday,  
January 19, 2007 

Cathy Schrand 

(The Wharton School of the University of Pennsylvania)  
Schrand_1-19-07.pdf  

"The Impact of Strategic Disclosure on Returns and Return Volatility: Evidence 
from the 'Leverage Effect'" 

Monday,  
January 29, 2007 

Carla Hayn 
(University of California at Los Angeles)  
Hayn_Presentation_1-29-07.pdf  

"Investors' Valuation of Recognition versus Disclosure: Accounting for Employee 
Stock Options" 

Friday,  
February 2, 2007  

Jeffrey Hales 
(McCombs School of Business - University of Texas at Austin)  
Hales_Presentation.pdf  

"Should Analysts Act Alone?"  

Tuesday,  
February 20, 2007  

Steven S. Crawford 
(University of Chicago)  
"What's Driving Cross-listing Effects? An Analysis of Analyst Coverage Surrounding 
International Cross Listings"   

Wednesday,  
February 21, 2007  

Xu Li  
(University of Texas at Dallas)  
"Regulation FD, Accounting Restatements and Transient Institutional Investors' Trading 
Behavior"   

Thursday,  
February 22, 2007  

Xiumin Martin  
(University of Missouri Columbia)  
"Inter-temporal Accrual Persistence and Accrual Anomaly"   

Monday,  
February 26, 2007  

Jeffrey J. Burks  
(University of Iowa)  
"Sarbanes-Oxley and the Effect of Restatements on CEO and CFO Compensation and 
Turnover"   

Tuesday,  
February 27, 2007  

Zining Li  
(University of Minnesota)  
"Accounting Conservatism and Managers' Forecasting Behavior"   

Thursday,  
March 1, 2007  

Sudarshan Jayaraman  
(University of North Carolina at Chapel Hill)  
"Earnings Volatility, Cash Flow Volatility and Informed Trading"   

 
 
 

http://www.olin.wustl.edu/fs/acadseminars/downloadPDF.cfm?recNum=43560
http://www.olin.wustl.edu/fs/acadseminars/downloadPDF.cfm?recNum=43639
http://www.olin.wustl.edu/fs/acadseminars/downloadPDF.cfm?recNum=43650
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Tuesday,  
March 6, 2007  

Mingcherng Deng  
(Columbia University)  
"Principles-Based Accounting, Legal Liability, and Asymmetric Information Problems"   

Friday,  
March 16, 2007  

Yu Gao  
(University of Chicago)  
"The Sarbanes-Oxley Act and the Choice of Bond Market by Foreign Firms"   

Monday,  
March 19, 2007  

Andrew C. Call  
(University of Washington)  
"The Implications of Cash Flow Forecasts for Investors' Pricing and Managers' Reporting of 
Earnings"   

Tuesday,  
March 20, 2007  

William B. Tayler  
(Cornell)  
"The Balanced Scorecard as a Strategy-Evaluation Tool: The Effects of Responsibility and 
Causal-Chain Focus"   

Tuesday,  
March 20, 2007  

Carla Hayn  
(UCLA Anderson)  
"Recent and Current Research"   

Monday,  
March 26, 2007  

Ewa Sletten  
(Northwestern University / Kellogg)  
"The Effect of Stock Price on Discretionary Disclosure"   

 
 
 
ECONOMICS/STRATEGY/CRES 

 

Wednesday,  
January 31, 2007  

Meghan Busse  
(Haas School of Business, UC Berkeley)  
"The Best Price You'll Ever Get: The 2005 Employee Discount Pricing Promotions in the U.S. Automobile 
Industry"   

Monday, 
February 12, 2007 
  

Daniel Silverman  
(University of Michigan)  
Consumption, Retirement, and Social Security (pdf) 

Monday, 
February 26, 2007 

Amalia Miller 
(University of Virginia)  
Privacy, Networks Effects and Electronic Medical Record Technology Adoption (pdf) 

Monday, 
March 5, 2007 
 

Juan Alcacer 
(New York University Leonard N. Stern School of Business)  
Global Competitors as Next-Door Neighbors: Competition & Geographic Co-Location in the 
Semiconductior Industry (pdf) 

 
 
 

http://www.econ.lsa.umich.edu/econ/detail/0,2484,9760%255Fpeople%255F35852576,00.html
http://www.olin.wustl.edu/cres/research/calendar/files/Consumption,%20Retirement%20and%20Social%20Security%20-%20Dan%20Silverman.pdf
http://www.virginia.edu/economics/miller.htm
http://www.olin.wustl.edu/cres/research/calendar/files/Privacy%20Network%20Effects%20and%20Electronic%20Medical%20Record%20Techonogy%20Adoption%20-%20Amalia%20Miller.pdf
http://w4.stern.nyu.edu/faculty/facultyindex.cgi?id=253
http://www.olin.wustl.edu/cres/research/calendar/files/Global%20Competitors%20as%20Next%20Door%20Neighbors%20-%20Juan%20Alcacer.pdf
http://www.olin.wustl.edu/cres/research/calendar/files/Global%20Competitors%20as%20Next%20Door%20Neighbors%20-%20Juan%20Alcacer.pdf


 

 
 
FACULTY RESEARCH                                                                                                               PAGE 12 of 15 
 

Wednesday, 
March 21, 2007 
 

Sushil Bikhchandani  
(UCLA)  
An Ascending Vickrey Auction for Selling Bases of a Matroid (pdf) 

Monday, 
March 26, 2007 
 

Kevin Boudreau  
(HEC - Paris School of Management)  
Too Many Complementors? Evidence on Software Developers (pdf) 

 
 
 

 

FINANCE 

 
 

Tuesday,  
January 16, 2007  

Halla Yang 
(Harvard University)  
"Firm Productivity and Expected Returns"   

Friday,  
January 26, 2007  

Michael Halling  
(University of Vienna)  
"Predictive Regressions with Time-Varying Coefficients"   

Thursday,  
February 8, 2007  

Snehal Banerjee  
(Stanford)  
"Learning from Prices and the Dispersion in Beliefs"   

Tuesday,  
February 13, 2007  

Scott Joslin  
(Stanford University)  
"Pricing and Hedging Volatility Risk in Fixed Income Markets"   

Wednesday,  
February 21, 2007  

Pengjie Gao  
(Northwestern)  
"Herding, Information Aggregation and Momentum Effects"   

Monday,  
February 26, 2007  

Peter Blair Henry  
(Stanford University)  
"Capital Account Liberalization: Theory, Evidence, and Speculation"   

Friday,  
March 2, 2007  

Ilan Kremer  
(Stanford University)  
"On Hannan and Blackwell's Approachability and Options - A Robust Approach for Option 
Pricing"   

Wednesday,  
March 21, 2007  

Manju Puri  
(Fuqua School of Business, Duke University)  
"On Loan Sales, Loan Contracting, and Lending Relationships"   

   

 
 

 

http://www.anderson.ucla.edu/faculty/sushil.bikhchandani/
http://www.olin.wustl.edu/cres/research/calendar/files/An%20Ascending%20Vickrey%20Auction%20for%20Selling%20-%20Sushil%20Bikhchandani.pdf
http://www.kevinboudreau.com/
http://www.olin.wustl.edu/cres/research/calendar/files/Too%20Many%20Complementors%20-%20Evidence%20on%20Software%20Developers%20-%20Kevin%20Boudreau.pdf
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MARKETING 
 

Friday,  
February 2, 2007  

Frenkel Ter Hofstede  
(University of Texas at Austin)  
"Pricing Strategies for Augmented Products: The Value of Integration and Customization"   

Monday,  
February 19, 2007  

Florian Zettelmeyer  
(Haas School of Business, UC Berkeley)  
"Scarcity Rents in Car Retailing: Evidence from Inventory Fluctuations at Dealerships"   

Wednesday,  
March 7, 2007  

Vincent Nijs 
(Northwestern University)  
""Why Does the Extent of Demand-Based Pricing and Past -Price Dependence Vary Across 
Brands and Categories?"" 

Wednesday,  
March 21, 2007  

On Amir 
(University of California at San Diego)  
"Deciding Without Resources: Psychological Depletion and Choice in Context"  

Friday,  
March 23, 2007  

David Allan Soberman  
(INSEAD)  
"Behavior-Based Discrimination: Is it a winning play and if so when?"   

Wednesday,  

March 28, 2007  

Joel Huber 

(Duke University)  

"Task and Context Effects in Valuations From Iterative Choices"  

Friday,  
March 30, 2007  

Uzma Khan 
(Carnegie Melon University)  

"Choice in Sequence"  

 

 
 
 
OPERATIONS AND MANUFACTURING MANAGEMENT/BCTIM 

 

 

Monday,  
January 8, 2007  

Marcelo Olivares  
(University of Pennsylvania)  
"Competing Retailers and Inventory Performance: An Empirical Investigation of U.S. Automobile 
Dealerships"   

Wednesday,  
January 10, 2007  

Stephen Shum  
(MIT)  
"Effective Contracts in Supply Chains"   

Friday,  
January 12, 2007  

Lauren Xiaoyuan Lu  
(Northwestern University)  
"Incentives for Quality through Endogenous Routing"   
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Monday,  
January 29, 2007  

Onur Boyabatli 
(INSEAD)  
"Capacity Investment in Imperfect Capital Markets: The Interaction of Operational and Financial Decisions"   

Wednesday,  
January 31, 2007  

Aydin Alptekinoglu  
(University of Florida)  
"Leadtime-Variety Tradeoff in Product Differentiation"   

Friday,  
February 2, 2007  

Xiuli He  
(University of Texas at Austin)  
"Life-cycle Channel Coordination Issues in Launching an Innovative Durable Product"   

Monday,  
February 5, 2007  

Dimitris Kostamis 
(University of Michigan)  
"Procurement Under Asymmetric Information: When is More Private Information Better?"   

Monday,  
February 26, 2007  

Fuqiang Zhang  
(University of California - Irvine)  
"Dynamic Capacity Management with Substitution"   

Friday,  
March 2, 2007 

Adam Mersereau 
(University of Chicago Graduate School of Business)  

"Adam Mersereau - Bayesian Retail Inventory Management when Records are Inaccurate" 
dehoratius_mersereau_schrage_061023.pdf 

Friday,  
March 9, 2007 

Feryal Erhun 
(Stanford University)  
"Feryal Erhun - Delegation vs. Control of Component Procurement" 

 
 
 
 
ORGANIZATIONAL BEHAVIOR 

 

 Thursday,  
February 22, 2007 

Sarah Brosnan 
(Emory University)  
"Inequity and Prosocial Behavior in Nonhuman Primates" 

Thursday,  
March 29, 2007 

Kathleen McGinn 
(Harvard University)  
"Incompatible Assumptions?  Open Systems Negotiations in Organizations" 

 
 
 
 
 
 
 
 
 
 
 

http://www.olin.wustl.edu/fs/acadseminars/downloadschedule.cfm?recNum=34985
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STRATEGY 

 

Monday,  
February 5, 2007  

Puay Khoon Toh  
(University of Michigan)  
"Structure-Scope Matching: A Study of the Interrelationship Between Organization Structure and Innovation 
in the Communications Industry"   

Tuesday,  
February 6, 2007  

Evan Rawley  
(University of California, Berkeley)  
"Diversification and Adaptation: How Organization Drives Taxi Firm Performance"   

Monday,  
February 19, 2007  

Natarajan Balasubramanian  
(UCLA Anderson School of Management)  
"Industry Learning Environments and the Heterogeneity of Firm Performance"   

Friday,  
February 23, 2007  

J. Lamar Pierce  
(Carnegie Mellon)  
"Destined to Fail? Ethical Spillovers in the Vehicle Emissions Testing Market"   

 
 


